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IHghbopmayitiHi mexHosioaii ma 6i3Hec cmaromes 0edasli Nos’si3aHiuumu. MNMowupeHHs: naHoemii COVID-19 Heabu-
SK npuwsudwusio yeli npoyec. IHhopmayitiHi mexHo102ii cripusitome YOOCKOHAa/IEHHIO cmpameaii KoMyHikayil ma
I aBmomamu3sayii, Wo Brusae Ha ehekmusHicmes pobomu nionpuemMcms. ABmomMamusayisi KOMyHikayji, abo KOH-
makm-yeHmpy, — ye niompumMka K/aieHmis, sika rnok/1adaembCsi Ha MEXHO/102it0 07151 BUKOHaHHSI 3aB0aHb 3aMiCmb
BUKOPUCMAHHS JII0OCLK020 pecypcy. TexHos102is asmoMamu3ayii KOHmakm-yeHmpy 4acmo BK/1Ho4ae KoMOIiHayiro
BY3bK0O20 WMYYHO20 IHMenekmy, pobomu3osaHoi asmomamusayil npoyecis, MawuHHO20 Has4yaHHsI ma o0b6pobKu
MPUPOGHOI MOBU. Y cmammi Npo0eMOHCMPOBaHO HEOBXIOHICMb yNpPoBadXXeHHs1 asmomMamu3ayii KoHmaxkm-yeHmpy
ma 3acmocyBaHHsI Ha rpakmuyi npo2pamMHo20 3abe3neqeHHs iHghopmayiliHoi CRM-cucmemu «bimpikc24». Cehop-
MOBaHO ma fpoaHasnizosaHo MexaHi3mM asmomMamusayii KOMyHikayii 3 KaieHmamu 3a 00rnoMo20H0 «bimpikc24».

Knruosi cnosa: CRM-cucmema, asmomamusayjisi, KOMyHikayisi, KoHmakm-yeHmp, CRM-MapkemuHe.

VIHchopmayuoHHbIE MEXHO/102UU U BUSHEC CMaHOBSIMCS BCe 60/1ee casi3aHHbIMU. PacrpocmpaHeHue naHoemuu
COVID-19 u3psioHO yCKopu/10 3mom rfpoyecc. VIHghopmayuoHHbIe MEXHO/I02UU CrIOCO6CMBYHOM yCOBEPUWEHCMBO-
BaHUK cmpameauu KOMMyHUKayuu U ee asmomamu3ayuu, 4Ymo s/usiem Ha aghchekmusHoCcmb pabomel npeonpu-
amud. Asmomamusayusi KOMMYHUKayuu, Uau KOHmakm-yeHmpa, — amo noooep)xka K/aueHmos, so3/siazaemasl Ha
MexHo/102Uto 07151 BbIMOIHEHUS 3a0ad BMECMO UCMO/b30BaHUsI Ye/10Be4eCK020 pecypca. TexHosmoaus asmomMamu-
3ayuu KoHMakm-yeHmpa 4acmo sK/oHaem 8 cebsi KOMBUHaUUI yY3K020 UCKYCCMBEHHO20 UHMes1/iIekma, pobomu-
3uposaHHOU asmomamu3ayuu npoyeccos, MawlUHHO20 0by4YeHUs1 U 06pabomKu ecmecmseHHO20 s3bika. B cma-
mbe MPooeMOHCMpPUpPOBaHa He0bX00UMOCMb BHEOPEHUS asmoMamu3sayuu KoHmakm-yeHmpa u npuMeHeHUs1 Ha
npakmuke rnpoapamMmHo20 obecredyeHus uHghopmayuoHHol CRM-cucmembl «bumpukc24». CehopmuposaH u rnpo-
aHa/Iu3upoBaH MexaHusM asmomMamu3ayuu KOMMyHUKayuu ¢ KaueHmamu ¢ MoMoWwbio «bumpukc24».

Knrodesble cnosa: CRM-cucmema, asmomamu3sayusi, KOMMyHUKayusi, KoHmakm-yeHmp, CRM-mapkemuHe.
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NPUORINPOBCbKA OEPXXABHA AKAOEMIA
BYOIBHULITBA TA APXITEKTYPU

Information technology and business are becoming more and more connected. The spread of the Covid-19
pandemic has greatly accelerated this process. Information technologies contribute to the improvement of commu-
nication strategy and its automation, which affects the efficiency of enterprises. Automation of communication or
contact center is customer support, which relies on technology instead of human resources to perform tasks. Entire
processes or only parts of processes can be automated. Improving the quality of communication with customers
is possible through the introduction of automation of voice or text communications. This mechanism allows you to
increase the overall amount of communication between people while saving human resources. The author ana-
lyzes the mechanism of filling the client base through automated communication processes. The large number of
communication channels available for connection allows the information system to concentrate all messages in one
program, create lead from each new channel, keep a history of interaction with the client and fill in the client card
automatically. The system will not allow to ignore customers. Contact center automation technology often includes
a combination of narrow artificial intelligence, robotic process automation, machine learning, and natural language
processing. The article demonstrates the need to implement contact center automation and practical application of
Bitrix24 CRM information system software. The mechanism of automation of communication with clients by means
of Bitrix24 is formed and analyzed. The author analyzes process of forming the customer base using the functions
of the CRM-system Bitrix24, namely: mail, telephony, call tracking, widgets, CRM-forms, online chat, as well as the
channel of open lines, including Viber, Telegram, WhatsApp, OLX, Facebook- messages, Facebook comments,

Instagram Direct, Instagram for business, etc.

Key words: CRM-system, automation, communication, contact centre, CRM-marketing.

MocTaHoBKa Npoo6siemMmun y 3arasibHOMYy BUrIAMI
Ta il 3B’A30K i3 BaXX/IMBMMU HAyKOBUMMW 4u Mpak-
TUYHMMU 3aBAAHHAMW. Y UUPOBY €noXy KITEHTU
O4iKylOTb HeramHoi Lino0a060B0iI AOMOMOrU LWOAO0
BUpILLEHHS BNacHMX Npobnem, a Takox crnojisa-
IOTbCS, WO Lei npouec 6yae MakCMMasibHO KOH-
KpeTHMM Ta nepcoHanizoBaHuM. Lle € kno4oBuM
YMHHUKOM CTPIMKOrO 3pOCTaHHA MPakTWKX 3acTo-
CyBaHHs Beb4yaTy B peasibHOMY Yaci Ta Mo6ifIbHOro
06MiHY NOBIAOMNIEHHAMM K NEepeBaXHUX METO/AIB
CMiNKyBaHHSA 3 KOMNaHiAMW. HefaBHi [,OCNIKEHHSA
Twilio [29] nokasanu, wo 89% KMieHTIB yBaxKatoTb
3a Kpalle BWKOPUCTOBYBATW MNOBIAOM/IEHHS [N
CriJIKyBaHHS 3 KOMMaHiIMK, Xo4ya 3HayHa 4vacTtka
KOMNaHiiAi He NPONoOHye MOC/Yrh Ha LbOMY PiBHi
[28; 29].

MoTpeba B aBTOMAaTU3aLii NPOLLECIB KOMYHiKaLiT
3 K/lieHTaMy 3yMOB/ieHa Bnogo6aHHAMN Ta Odiky-
BaHHAMU caMux K/ieHTiB. OTxe, L0 CTOCYETbCA
npouecy B3aeMOAil 3 K/IIEHTOM, TO BiH MOBUHEH
OyTW YiTKMM Y CRiJIKyBaHHi, 3MEHLEHNM Yy 4aci
O4ikyBaHHS BifNoBiAi, Y3roKeHUM MK KaHanamu
3B'AA3KY Ta EKOHOMIYHO BuUrigHMM. Ha ue Bkasy-
I0Tb pe3ynbraty AOCNIAKEHHS, WO onyobnikoBaHi
Towards Data Science [30]: 75% i 55% onuTaHux
KNIEHTIB, AKi B3AEMOAiOTb i3 KOMMNaHiasmu (6peH-
Jamu), yBaxKatoTb 3a Kpalle y KOMYyHikaLil KopoT-
Kuii yac BiAryky Ta Noc/ifoBHICTb MK KaHanammu
3B'A3KY. 3a NpaBW/IbHOTO0 3aCTOCYyBaHHA TEXHO/O-
rii aBTomMaTmn3aLii KOHTaKT-LEeHTPY MOXHa Bnbyay-
BaTu YiTKy CUCTEMY KOMYHiKaLil 3 KnieHTamu, Lo
6yne 4ynoBMM CNoco6oM NiABULLMTY KOHKYPEHTO-
CMPOMOXHICTb.

AHani3 ocTtaHHiIX gocnimKeHb i ny6nikauii,
B SKMX 3ano4yaTKoBaHO PO3B’sA3aHHS AaHoi npo-
6nemun i Ha fAKi cnupalTbCsa aBTOpU. TeopeTuy-
HAM | nNpakTUYHMM acrnektam YrnpoBaXeHHS
CRM-cuctemn NpuUCBSAYEHO HU3KY AOCHIIKEHb.
30Kkpema, MNUTaHHS YMpaBAiHHA B3aeMOBIAHOCU-
HamMn 3 KNieHTamu, aBToOMaTu3aLii KOHTaKT-LeH-
TPy, Y TOMYy 4ucni BukopuctaHHa CRM-cuctemu

Ta poboTtumsauii 6isHec-nNpouecis, po3rnAgaun
Taki HaykosUi, sk A. Anéutos, E. ConomariH [1],
O.4. basiok, B.M. Muxanesny [3], H.B. ByTeHko
[5], M. Bacenescki [6], J/1.M. TaHywak-€di-
MeHKo [9], O.0. KosasieHko [13], O. KymaHeLpbkKa,
T. Anuyk [14], N.B. NiwmHebka [15], A. MapgaHos,
P. MyHacwunos [17], FO.C. Mepexka [18], O.B. lNra-
weHko Ta €.4. MipowHukosa [19], O.B. CaByeHko
[22], M.M. YaiikoBcbka [23], O.M. Wapana [25],
[.O. Ywakosa [27].

AHanis pgimpkutanisauii BUCBIT/IEHO B HayKo-
BUX f[o0pob6Kax Takmx ydyeHux, fK: B.M. Bapra
[6], O. l'yasb, C. deatoHiH, B. LepbuHa [11],
O.10 TyceBa, C.B. JleromiHoBa [12], M.B. Maka-
poBa [16], M. YcTeHko Ta A. Pycbkux [26].

YnpoBa[p)keHHSA MapKeTUHIoBOl cTparerii 3a
ponomoroto CRM-cucteMn pPo3risHYTO B HayKo-
Bux npauysax K.A. Ampouw [2], M. Bacenescki [7],
A. TaeBcbkoi [8], O.B. lNopbeHko, O.10. Bex [10],
M. Yepkawuna [24].

dopmynoBaHHA Uineid cTaTTi (MocTtaHOBKa
3aBAaHHA). MeTo [0oCniIKeHHA € (PopMyBaHHS
MeXaHi3My aBToMarm3aLil KOMyHikauil 3 KnieHTaMu
3a 0MnoMoror «biTpikc24».

Buknapg OCHOBHOro matepiany focnigKeHHsA
3 MOBHVM O6I'PYHTYBaHHAM OTPUMAHUX HayKOBUX
pesynbraTie. ABTOMaTu3aLis KomyHikawii, abo KOH-
TakT-LUeHTPY, — Lie NiATPUMKa K/TIEHTIB, SKa nokna-
[aeTbCA Ha TEXHOOrI0 AN BUKOHAHHA 3aBaHb
3aMiCTb BUKOPUCTaHHS NIOACLKOrO pecypcey. Llini
npouecn abo nuwe YacTUHWM NPOLEeciB MOXHa
aBTomartM3yBaTtun. TexHonoria asTomarm3adiii KoH-
TakT-LEeHTPY 4acTo BK/IOHAE KOMOIHALI0 BY3bKOro
LUTYYHOrO iHTENEKTY, pO60TN30BaHOT aBTOMAaTn3a-
Uil mpoueciB, MalWMHHOTO HaB4YaHHSA Ta 06pPOO6KK
NpUMpoAHOI MOBW. ABTOMAaTtU3alia € BaK/IMBUM
IHCTPYMEHTOM Yy nodasbluiii eBoNtoLil CBITOBOI
po60oYOI CKK, OCKISIbKM BOHA 3BiSIbHAE NtoAel Big,
NMOBTOPHOBAHOIO 11 ByAEHHOrO, Aae M 3MOry 3acTo-
coByBaTV CBOI YHiKa/IbHi NIOACBKI TanaHTn Ao
GiNblL TOHKUX | CKNagHMX nuTaHb. Konn naetbes
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npo aBTOMaTu3aLito KOMyHikauji, To aeTbes npo
aBTOMaTM3aL,ilo npouecy, a He nogei [28].

MepeayciMm KoMMaHis, WO BNpoBaXye iHtop-
MaLjiliHi cucTeMn KOMYHiKalii y cBili 6i3Hec, Mae
BU3HAUUTUCA i3 LiSAMK, SKI MOXe [OOCATHYTU.
Mepenycim aBTOMAaTM3aLiss KOMYHiKauii po3noyu-
HAETLCA 3 TPbOX OCHOBHMX 3anuTaHb: 1) KiSibKiCTb
3BEPHEHb Ha AEHb, SiKi OTPUMYE KOMMAaHIs LWOAHS;
2) KINbKIiCTb KaHasiB, Yepes ki KoMNaHis npuinmae
i 3BEPHEHHS; 3) NpoLLec KOHTPO/I0 Hag, AKICTIO Ta
LIBMAKICTIO CNIJIKYBAHHA 3 KiEHTaMW.

OcHOBHOWO npuymHo BrnpoBamkeHHa CRM-
CUCTEM € 3POCTaHHA KiIbKOCTI K/iEHTIB. MeHe-
[DKEPU BXE HE MOXYTb CNpaBnATUCS 3 HaBaHTa-
XXEHHAM i 3a0yBatoTb BYACHO A3BOHUTU K/liEHTAM,
TOMY KOMMaHii LWyKatTb IHCTPYMEHTU, Wwob cno-
yaTKy ONTUMI3yBaTX BHYTPILIHI Mpouecu, a noTim
yxe OyayBaty po60Ty Ha YTPMMaHHSA HasiBHUX
KnieHtiB. OcCHOBHMMW rpaBusMn cepes CRM-
CUCTEM Ha PUHKY YKpaiHM pecrnoHAeHTW Bifa3Ha-
unnun «biTpikc24», Terrasoft, Retail CRM, Amocrm,
OneBox, MerannaH, Zoho, Salesforce [20].

BukopuctaHHs CRM € edhekTUBHUM, KOMu
cTparteria 6i3HECYy € OpIEHTOBAHOK Ha KJ/lieHTa.
Cuctema CRM BUKOHYE ofHe i3 3aBAaHb Mapke-
TUHIY — cUCTeMarum3auilo AaHuxX Mpo crnoxusBadva
npoAyKuii komnaHii. 3abe3nedytoun edekTBHNIA
MeHeKMEeHT 6a30l0 KOHTakTiB, CMCTeMa Takoro
TUNY CNPUSE OTPUMAHHIO KOHKYPEHTHUX nepesar
Ha PVHKY Ta peanisayii MapKeTUHroBoi cTparerii
nignprMeMcTBa 3a paxyHOK OpieHTauil Ha CroXu-
Baya Ta 3MOrM LUBMAKO ajanTyBaTucs mig 1oro
notpe6bu [9].

CRM-cuctema — Le IHCTPYMEHT /19 aBToMaTu-
3auii 6i3Hec-rnpouecis, WO 3BiIbHAE NpauiBHUKIB
BiJ, BUKOHAHHA PYTUHHUX 3aBfaHb Ta NigBULLYE TX
e)EeKTUBHICTb. Y HaLLOMY AOCIMKEHHI MV BUOpasun
iHpopmauiinHy CRM-cuctemy «biTpikc24», o6 Ha
1T Npyknagi NnpoAeMOHCTpYBaTK MexaHiam aBToma-
Tu3auii KOMyHikauii 3 KnieHTamu.

CRM nepepgycim — e iHopmaLiiHa cuctema,
WO crnpsiMoBaHa Ha onTuMMi3auito poboTn 3 KAi-
€EHTaMM Ta pgonomMara€ CynpoBomKyBaTu 1X Bif
NnepLloro KOHTakTy [0 yknajaHHa yrogu. Ynposa-
keHHA CRM-cuctemun B po60TYy KOMMaHii po3no-
UMHaeTbCA 3 (popmyBaHHA 6a3u JaHWX KNIEHTIB,
SAKY JIETKO iIMMOPTYBATU 3 Y)XKe iICHYoYOoT 6a3un gaHnx
(Hanpuknag, SKWOo KOMMaHig A0 BMPOBaKEHHS
CRM Bena knieHTCbKy 6a3y B Microsoft Excel)
ab0 X BHOCUTY AaHi BPYUHY. /151 KOXHOro KfieHTa
CTBOPIOETLCA OKpeMa KapTka, B Ky BHOCHATb YCHO
HeoOXigHY iHGhopMaLito, a TakoX 36epiraeTbes ycs
iCTOpIs B3AEMOZIT 3 HUM.

EeKTUBHICTb BUKOPUCTaHHSA  iH(hOpMaLiiHOT
CUCTEMM MOXe OyTW AOCArHyTa 3aBAsikv MOCTIN-
HOMY HaroOBHEHHIO K/iEHTCbKOI 6asn. CRM-
cuctema «biTpikc24» HTErpyeTbCs 3  PISHUMMU
KaHaniaMu KOMYHiKaLii, cepef AKMX — couiasibHi
Mepexi, cailTu, enekTpoHa nowTa, TenedqIoHHI
[O3BiHKM, MeceHpKepy Towo. 3aBAsku LbOMY
aBTOMAaTU3YyETbCSA MNpouec 360py Ta CTPYKTypy-
BaHHS KNIEHTCbKOI 6a3u, AaHi 3aHOCATLCA B KAPTKy
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aBTOMAaTMYHO, L0 JonomMarae YHWKHYTU MOMU-
NOK yBefeHHs iHjhopMaLil Ta He 3arpadatn 4ac
MeHe[xepa.

Y «biTpikc24» CTBOPEHO po34in «KOHTakKT-
LEHTP» — IHCTPYMEHT A1 CNiSIKyBaHHSA 3 KiEHTamu
Ta 00pOo6KM BXigHUX noBigoMneHb [4]. Enemen-
Tamu po3gisny € nowTa, TenedoHid, KONTPEKIHT, Bia-
xeTtn, CRM-chopmMu, OHNaMH-yaT, a TakoX KaHau
BIAKPUTUX MNiHINA, Wwo BkaovaoTh Viber, Telegram,
WhatsApp, OLX, Facebook-noBigomneHHs,
Facebook-komeHTapi, Instagram Direct, Instagram
onsa 6isHecy Towo (puc. 1). CRM-cuctema gae
3MOry KopucTyBadam [fofaBaty HOBI  KaHasu
3B’A3KY 3@ HeoOXigHOCTI, xoua y 6a30BoMy Tapudi
OOCTYIMHI 418 BUKOPUCTaHHA nuwe Bigxetn, CRM-
dopmn Ta OHMaiH-yatu. OTXe, sK 6aunmo, y
«BiTpikc24» BOY[OBaAHO AOCTATHLO 3aC06iB KOMY-
HiKauiil, Aki ferko HanawTyBaTu CaMOCTIiHO Ta
BYKOPUCTOBYBaTW B MOBHOMY 06CA3i, KOHUEHTPY-
UM yCi B3aemofii 3 KIieHTamMy B OfHIi iHhopma-
LiliHIA cuctemi. Lle o3Havae, WO MeHegxXepam He
NOTPI6HO BiNlbLLIEe BUKOPUCTOBYBATW OKPEMi KaHa 1
KOMYHiKaLliii, afpke BCi NOBIAOM/IEHHS, L0 HAaAXO-
OATb i3 ByAb-KOro KaHasy, ogpasy noTpansisioTb
y BigKpuUTi NiHii. Cuctema aBTOMaTUYHO CTBOPHOE
HOBWIA Nif, SKWO 3BEPHEHHSA BiAbOYy0Cs BnepLue.

Po3rnaHemMo JeTasibHille efieMeHTu po3giny
«KOHTaKT-UeHTp». EnekTpoHHa nowTa — Baxu-
BUWI croci6 cnifikyBaHHA 3 KiEHTaMM Ta OTPYMaHHS
KOHTaKTHUX OaHWX OS5 HANOBHEHHS K/IIEHTCbKOT
6a3n. «biTpikc24» gae 3mory 4o4atu CKPUHBKN BCiX
BifOMUX cepBiCiB. KifibKICTb NOLITOBUX CKPUHBOK €
0OMEXEHO NS KOXHOro tapudpy. OKpiM KOMYHI-
Kauii 3 knieHToMm, nowTa B «biTpikc24» fae 3mory
He nepexoauTn Ha OKpeMmi cepsepu AN nepe-
BIPKM BXiAHMX MOBIAOM/EHb, akKe MOXHa Nerko
nepemMuKaTyi MoLITOBI CKPUHBKM i HE npomnyckaTtu
BXiZHMX NOBIAOM/IEHb, AKLLO KOMMAaHIA npawe Ha
KIIbKOX €e/TeKTPOHHUX CKpUHbKax. HanawTyBaHHA
OatoTb 3Mory iHTerpyBaTtu nowTy i3 CRM i kopuc-
TyBaTUCA [OOAATKOBUMU (PYHKLiSMUW: NpuU3HaYvaTu
po6OTy 3 AucTamMu Bif NOCTIHUX KNIEHTIB Auvwe
Bi4NOBifa/IbHUM NpaviBHUKaM; CTBOPOBATU «/1if»
i3 KOXXHOT HOBOI BXiHOT agpecu; 415 BUXigHMX NoB.i-
[OM/IEHb AaBTOMATMYHO CTBOPKOBATU «KOHTaKT»;
BMKOPWCTOBYBATW Yepry po3nogisly HOBUX 3anuTisB
MDK CniBpOGITHUKaMK, AKi npautoBaTuMyTb i3 Kii-
€HTaMW; HaJaBaTu AOCTYN A0 MOLUTOBOT CKPUHBLKN
oKpeMuM npauisHvkam. [oAaTKoBOK MOX/IMBICTHO
€ CTBOPEHHS LWAGMOHIB Ta BUKOPUCTAHHA iX nig,
yac BiANpaB/EHHS NNCTIB, a TaKOX SK A0AaTKOBUIA
IHCTPYMeHT as11 CRM-MapKeTuHry.

TenedyoHisa y «biTpikc24» npauytoe Ha Komep-
LiiHMx Tapudax, a TOMy agmiHicTpaTop MoBU-
HeH BMbGpaT Cnocid NiAgKNYEHHA HOMeEPY, nicas
4yoro MeHemkepam 6yayTb AOCTYMNHI Taki PyHKU,T:
1) mapwpyTypu3auis A3BiHKIB MDK CRiBPOGITHU-
Kamu; 2) 3anuc po3MoB; 3) MOBHa iHTerpauis i3
CRM. 3a Heob6XxigHOCTI MOXHa nig’eaHaTy GinbLue
HXXK OoAMH TenedOoHHWIA HOMEp, WO 4acTO BUMKO-
PUCTOBYETLCA KOMMAHIAMW Yy PEKNaMHUX LiNsX.
ABTOMaTM3aLia TenedoHii BigbyBaeTbCs 3aBOAKN
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Puc. 1. CtopiHKa «KOHTakT-UeHTPY» «BiTpikc24» [4]

Habopy OYHKLUiM, SKi NOB’A3aHi 3 IHWWMK IHCTPY-
MeHTamMn «biTpikc24». MOXNMBICTb HanawTy-
BaHHA Yepru OTpMMaHHs A3BiHKIB Aa€ 3MOry Bigno-
BICTM Ha KOXeH BXigHWUI TesiepOHHNIA A3BIHOK 6€e3
pU3nKy BTpaTtu KnieHTa. CTBOPEHHS Yeprn Moxe
O6yTV y Kinlbka cnoco6iB: 1) CTBOPEHHSA NopsALKy
yepru, BKasasBLlUM NOCAILOBHICTb MpauiBHUKIB, Ha
AKUX Oyae HanpaBneHuin A3BIHOK; 2) HaJaHHS
JOCTyny BCIM npauiBHUKaM, KOTpi nig'egHaHi oo
Tened)oHii, ogHOYacHO, WO B ManbyTHbLOMY Aae
3MOry npoaHanisyBatu eqekTMBHICTb po6oTu
CcniBpoOITHMKIB; 3) PIBHOMIpHMIA po3nogin Tene-
(POHHMX [A3BiHKIB BIiAMNOBIAHO [0 HaBaHTaXKEHHSA
npavw,iBHUKIB.

[Ona aBTomaTmsauii pobotn TenedoHii BUKO-
pYCTOBYIOTH aBTOBIANOBIAAY Ta ro0/I0OCOBE MEHH.
fonocose meHw (IVR) — 3a pgonomoroi Hana-
LUTOBAHOTO GaratopiBHEBOr0 MEHI0 34INCHIOETLCSA
MapLlpyTtusauis TeneoHHMX [A3BIHKIB  4epes
TOHaJ1bHI KOMaHAM 3 TenedoHy knieHTa. JocTynHe
HanalTyBaHHSA OLiHKM PO3MOBU 3 K/TIEHTOM, CUC-
TemMa aBTOMaTU4YHO MOMPOCUTL KJTIEHTA OLIHUTK
AKICTb PO3MOBW. 3aBAsAKM iHTerpauii TenedoHii 3
iHcTpyMeHTaMy CRM-MapKeTvHry MOXHa CTBO-
ptoBaTV r0/10COBI MOBIAOM/IEHHS Ta BUKOPUCTO-
BYyBaTW iX ONA A3BiHKIB BMOpaHMM KrlieHTam. Taki
MOBIJOM/IEHHA MOXHa CTBOPHOBaTK 3a L0MNOMOro
Habopy TekCTy, a nporpama aBTOMAaTW4YHO O03BY-
YNTb NPUEMHUM FO/IOCOM Ta 34INCHUTHL A3BIHOK,
ab0 X 3anucaru noBifOM/IEHHA BNACHVM r0/1I0COM.
Taknm YNHOM, MEHEKEP He BUTpadvaT/Me vac Ha
TeneoHHi A3BiHKM 415 NOBIAOM/IEHHS K/liEHTaM
OLHI€ET 1 TIET X IHopMaLii, Hanpuknazg 4ss Hara-
[yBaHHA TypucTaMm Mpo 3arn/siaHoBaHy MOLO0POX,
HeoOXiAHI 4OKYMEHTM TOLLO.

HacTynHum enemMeHTOM KOHTaKT-LeHTpy €
CRM-chopmu, siKi gaBHO cTaMm 06OB'SI3KOBUM
aTpnbyToMm caiTiB. Y «BiTpiKC24» MOXHa CTBOPUTK

hopmy Oyab-AKOro 3MiCTy Ta Au3aiiHy Ta Aono-
MOXe 3a/1y4nTN KIEHTIB, a BCi AaHi, AKi BOHW 3ano-
BHATb, 36epexyTbcsa y CRM. IcHye Kinbka cnocobis
BUKOPUCTaHHA popm Yy «BiTpikc24» [4]:

1) OTPUMAHHA KOHTaKTHUX AaHuX Bif KNi-
€HTa — OCHOBHWIA ClLeHapiii po6oTn 3 chopmamum.
CtBOpeHa dhopma onuTyBaHHA 36Mpae HeobXiaHy
iHpopMauito, Hanpuknag im's, Homep TenegoHy,
email i AKMncb KOMeHTap;

2) 3aMOB/MIEHHA A3BiHKA — NOLUMPEHWIA CNOCI6
cepes K/ieHTiB oTpMMaTy BignoBigb Ha 3annTaHHs.
3a UbOro CLEHapit0 KMIEHT yKasye TisIbKN CBil
HoMep TenedoHy, a MeHepKep TenedoHyeTe i Bif-
noBigaeTe Ha oro NUTaHHS;

3) 3amoB/ieHHs1 ToBapiB abo Nocnyr;

4) 3annc Ha KOHCyNbTaLlito abo 3ycTpiy;

5) pi3Hi onuTyBaHHA, Hanpukiag ANnsa oTpu-
MaHHSA BIArykKy Ha HajaHi nocnyru um npogaHuii
ToBap.

Y HanawTtyBaHHAX [0 CRM-cdhopM [OCTYMHI
Pi3HI Au3aiiHn Ta KOHCTPYKTOpP, WO [Jdae 3Mory
cTBOptoBaty hopMK pi3HOrO xapaktepy (puc. 2).
Taki onUTyBasIbHVKN MOXHa BUKOPUCTOBYBATK Ha
caliTi, cTBOopeHoMy 4epe3 «biTpikc24», abo Ha
canTi iHworo gomeHy. Po3mictutn CRM-chopmy
MOXHa TakoX y coLianbHMX Mepexax abo X noLuu-
proBatu NliHK Yepes iHLLI KaHasn 3B’A3KY.

Baxnueum  atpnbyTOM  KOHTaKT-LEHTpy B
«BITpiKC24» € BiAKPUTI NiHii. IXHSA oyHKLiA nons-
ra€ y KOHLUeHTpaLjii NnoBifgOM/EHb, WO HaAXO4ATb
i3 pPi3HUX KaHaniB KOMyHikauji: oHnaiH-yar, Viber,
Telegram, Facebook-nosigomnexHsi, Facebook-
KomeHTapi, Instagram, Instagram Direct, WhatsApp,
WecChat, OLX Ta iH. {K 11 iHLWi eneMeHTV KOHTaKT-
LEHTPY, BIiOKpUTI NiHIT Takox 3’egHaHi i3 CRM, wWwo
[a€ 3MOry HanoBHIOBaTU KNIEHTCbKY 6a3y, CTBOPHO-
BaTW HOBI /1AW Nig, Yac OTPUMAHHA NOBIAOMIEHHS
3 HOBOIO KaHaJsly, HanoBHOBAaTK iCTOPIKO B3aEMOLIT,
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Puc. 2. dopmart rotoBoi CRM-chopmu Ha cawTi [4]

npautoBatn 3 iHCTpymeHTamu CRM-MapKeTuHry,
po3noAinATK BXigHI NOBIAOMMEHHS MDK MeHemxe-
pamu. «BiTpikc24» [OMOMOXe KOMMaHil He 3a/iun-
wntK 6e3 BigNoBigi XoaeH 3anuT. HanawTyBaHHA
aBToBigNoOBi4a4Ya AacTb 3MOry CTBOPMTW aBTOBIA-
noBidb Ha neplle MOBIAOM/IEHHS KNieHTa. Y pasi
AKLLO CNiBPOOBITHMK HE 3Mir LWUBMAKO BiAMNOBICTU Ha
3anuT, cuctemMa Hagiwne KNieHTy TeKCT NoB.igo-
MJ/IEHHSI 3 MPOXaHHAM 3ayekatu abo Bkasatu Ha
iHWi Aii. CTBOPEHHS WaboHHUX BiANOBIAEN MOXe
3eKOHOMUTW Yac npauiBHMKa Ta LIBUAKO peary-
Baru Ha 3anuTaHHA. JofaTtkoBi (PYHKUIT Bigkpu-
TOro yaTy AarTb 3MOry gogasatu 4o 6ecign iHwnx
crieyjasicTiB, a TakoX BECTU 3aKpUTUI gjianior Mix
CMiBpPOGITHNKaMK, | Taki NOBIAOMNEHHS He ByayTb
OOCTYMHI Ana krieHTa. Micna nigkniovyeHHa KaHa-
NiB yCi 3BEPHEHHS K/TIEHTIB NPUXOANTUMYTb Y yar
«BiTpikc24» Ta 06pOGNATUMYTLCS Bi4NOBIAHO A0
HanalTyBaHb.

FAKLLO KOMMaHis npautoe i3 caintom, CTBOPEHNM
yepes «bITpikc24», TO BCi KaHa/IN 3B’A3KYy MOXHa
[o[aTu Ha CTOPIHKY CailTy y BUTNSAI BifKeTiB, Wo6
KNIEHT MIr 3BEPHYTUCA i3 3aMMTOM Y 3pY4YHUiA oNns
HbOro 4ac. CnifikyBaHHsI Yepe3 calT Moxe 3aiii-
CHIOBATMCA TaKOX 3a [0MOMOrOH IHCTPYMEHTY
OHNaMH-4aT, WO TaKoX 3'€fHaHuli i3 BIOKPUTUMMU
NiHiAMW. HanawTyBaHHA Takoro kKaHany 3B’a3Ky
[a€ MOXMBICTb PO3MilllyBaT AOro Ha BAacHOMY
canti abo canTi «biTpikc24», a TakoX CTBOpIO-
BaTu OKPEMY CTOPIHKY 3 OHMaliH-yatoM (caiT He
NoTPIGEH).

«BITpiKC24» fae 3mory nigktoyarn 4yar-60TiB —
aBTOMAaTM30BaHMX NOMIYHMKIB, KOTPi pearyTb Ha
3BEPHEHHS K/IIEHTIB Ta gonomaralTb BifnoBigHO

MATEMATWYHI METOZY, MOMENI TA IHGOPMALLIAHI TEXHONOTIT B EKOHOMIL

[0 MpU3HaYeHHs Ta HanalwTyBaHb. [0 COYHKLl
4yaT-60TiB BIAHOCATL: 1) BWKOHAHHA PYTUHHUX
3aBfaHb; 2) nowyk Ta 36ip iHhopmal,ii; 3) BucTas-
NIEHHS paxyHKy Ha onnaty; 4) cnisikyBaHHA 3 KJli-
€HTOM; 5) AOMNoMOry OpiEHTYBATMCS Ha CalTi um
[ofaTky; 6) NPOBOKYBaHHSA CMOHTaHHMX MOKYMOK; 7)
YCTaHOB/IEHHA fonaTtky BotApp24 Ta nig’efAHaHHA
00 BiAKpPUTKX NiHIA 60Ta, AKniA 24 rognHn | 7 OHiB
Ha TWXAEHb BignoBigaTUMe Ha TUMOBI 3anUTaHHS
KNiEHTIB. 3as1eXHO Big noTped KomnaHii MOXHa
CTBOPUTK 60Ta Ha OCHOBI TMNOBUX BMpasiB abo
X NigKIounTK 60Ta, WO npayBaTtMMe Ha OCHOBI
LUTYYHOrO IHTENEeKTY 3a AOMOMOro XMapHOro cep-
Bicy Dialogflow, fikmii posnisHae TeEKCT, a Takox
rosioc NoauHM i opMye BNacHi Bignosidi Ha
OCHOBI HEIPOHHOI Mepexi [4].

OTxe, y CRM-cuctemi «BiTpikc24» Benmka Kinb-
KICTb OOCTYNHUX AN NiIAKNIOYEHHS KaHauiB 3B’A3KYy
Aa€ 3mory iHopMaUiiHii cucTeMi KOHLEHTpyBaTuh
BCi MOBIZOM/IEHHS B OAHIiN Nporpami, CTBOpHOBaTH
Nif i3 KOXXHOro HOBOrO KaHasly, BECTM iCTOpIlO B3a-
€MOJiT 3 KNIEHTOM Ta 3anOBHIOBATU KapTKy K/ieHTa
aBTomartnyHo. Cuctema He J4acTb 3MOTU 3a/INLLINTH
6e3 yBaru KieHTiB. MexaHi3am B3aemogii «nignpu-
EMCTBO — «bBiTpiKCc24» — KMiEHT» 300paxeHo Ha
puc. 3.

BUCHOBKM 3 LBOr0 AOCNIOXEHHA | Nepcnek-
TMBW NOA&/IbLUMX PO3BILOK Y LAHOMY HanpsMKy.
ABTOMaTKU3aL,ist KOMYHiKaLil — Lie NOTYXXHWIA iHCTPY-
MEHT, KU1 06’efHYE BUCOKY NPOAYKTUBHICTb, Nif-
BULLEHY 3a[0BOJIEHICTb K/TIEHTIB i MakCUMaslbHYy
NpoAyKTUBHICTb. OAHaKk HaamipHe abo 6e3Bigno-
Bifja/ibHEe BMNpPOBaKEHHS aBTOMaTM3auil Moxe
HalLKOAMTK, KO KOMNaHis He npoBefe nonepe-
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[OHI aHani3 cBOET AisanbHOCTI. HalibinbLl BaX/IMBO
3HaliT! 6anaHC MK BUKOPUCTAHHSAM iHCTPYMEHTIB
aBToMarum3auii Ta XvWBUM CNisIKyBaHHAM. |3 CRM-
CUCTEMOI «BITPIKC24» IHTErpyoTbCA Pi3HI KaHau
KOMYHiKauji: caiTi, couianbHi Mepexi, MeceH-
mxepu, IP-tenechoHis. 3aBaskn UbOMy BigbyBa-

€TbCS aBTOMATUUYHE HAaNOBHEHHS K/TIEHTCHKOT 6a3u.
[nsa KoxHoro niga, knieHta abo KomnaHii cTBOpHo-
ETbCSA OKpPeMa CTOpPiHKa, Ha SIKil 36epiraeTbCcs BCS
iCTOpIA KOMYHIKaLil Ta HaBiTb 3anMcy pPo3MOB, LLO
poromarae crniBpobiTH/KaM He BMNyCKaTh XOAHUX
aetanei.
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